
Using Life Insurance
for Retirement Planning

Pick Three Worksheet
Use this worksheet to pick three clients that might benefit from this sales idea.

Life insurance not only provides death benefit protection, it can also help with financial needs during retirement.   
A permanent life insurance policy can be structured as a self-completing tax-advantaged plan, providing the opportunity to 
help supplement your client’s retirement income.

If your clients…
•	 Have a need for death benefit protection
•	 Are between the ages of 30 to 55
•	 Have a middle to high income
•	 Are self-employed, corporate-employed, or in a partnership
•	 Are concerned about their family’s financial needs if death occurs during working years
•	 Are looking to enhance retirement income in their retirement years 

…then they may be a good fit for this sales idea.
 
Please list the names of three clients who fit the above descriptions and whom you would like to help meet their life 
insurance needs and retirement income goals.

      First Name, Last Initial    Age Approximate Annual Funding Amount

 1.___________________________________ ___ _______________________________

 2.___________________________________ ___ _______________________________

 3.___________________________________ ___ _______________________________

  ______________________________   ________________
  Agent Name      Date
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Neither Midland National nor its agents give tax advice. Please advise your customers to consult with and rely on a qualified legal or tax advisor before entering into or paying 
additional premiums with respect to such arrangements. 

IRS CIRCULAR 230 NOTICE
Any tax advice included in this written or electronic communication, including any attachments, was not intended or written to be used, and it cannot be used by you or 
any taxpayer for the purpose of avoiding any penalties that may be imposed on you or any other person under the Internal Revenue Code or applicable state or local tax law 
provisions. Although any tax advice contained herein was written to support the promotion or marketing of the transaction(s) matter(s) addressed by the advice, it cannot be 
used by you or any taxpayer to, promote, market or recommend to another party any transaction or matter addressed herein. Taxpayers should seek advice based on their 
particular circumstances from an independent tax advisor.


